City That Could
Businesses stay open during
Johnson Drive construction
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pWalkiIngUrgentiCare'
5pm to 8pm weeknights
9am to 2pm on Saturdays
10am to 2pm on Sundays
Ages 3 years and up are accepted for treatment and the center takes most insurance plans.

We can do minor stitches, x-rays, and labs. A board-certified physician is always there for you!

Internal Medicine * Family Practice * Urgent Care

Now Offering Complete Family Care

Dr. Rebecca Bruce practices the full scope of Family Medicine seeing newborns

through the elderly, and especially enjoys women's and children's health. She also has
special training in OMT (osteopathic manipulative therapy) to treat acute and chronic
musculoskeletal conditions such as low back pain, neck pain, and head aches.

Doctora Bruce se habla Espanol. INow/ Seheduling Appointments

S’g SUNFLOWER 5555 W.58th. St. (58th & Nall), Mission, KS
Z5S MEDICAL GROUP (913) 432-2080

www.sunflowermed.com




Mission Magazine:
Gjetting elden but staying yeutlifed

Five years ago, our former City
Administrator Mike Scanlon and T sat
in his office envisioning ways to tell
everyone — our residents, friends in
neighboring cities, business owners,
their employees and visitors — about
the uniqueness of Mission. Our dream
was big: a magazine for and about the
residents and businesses of Mission.
After several meetings, talking with
publishers and forming a Mission
Magazine Committee, our dream be-

about the magazine. Oh, to be in high
school and have such fresh, original
ideas and not be afraid to voice your
opinions.

So, prepare yourselves for new
things in the future. They gave us
lots of feedback. Since this generation
loves to be on Twitter and Facebook,
we are looking into avenues for us to
share more information with you via
those avenues and the Web. Not to
worry, we will still be sending you the
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Mission businesses are open and
operating during Johnson Drive
construction

Community Bulletin Board

Rushton School: 60 years old
and still going strong

Hy-Vee dietitian helps people
reach their nutrition goals

Bargain shoppers find women's
designer goods at Lulu’s Boutique

Learning2Fly teaches healthy
habits at youth camps

ON THE COVER:

Ray and Becky Hanf, left, owners of Mission Fresh

Fashion, and Kevin Fullerton, owner and creative
director of Springboard Creative. PHoto BY BeN McCALL

Mission

came a reality and the first copy rolled
off the presses in February 2010. You
are now holding issue No. 21 in your
hands and hopefully you have read
cach of the other 20 issues from cover
to cover!

As with everything we do in life,
we are constantly striving to improve

magazine by snail mail. In the near fu-
ture you may even see an article (with
photos of course!) produced by SM
North journalism students. Thank
you, North, for your involvement.
We are very proud of our City
and the Mission Magazine Commit-
tee loves to showcase it. We couldn’t

Genn Flemiedecon

FEBRUARY / MARCH 2014

PUBLISHERS.....ccceeeeeeiiineeeeerneeeeennnns Steve Rose

David Small

EXECUTIVE EDITOR...........cuuneeeee Barbara Bayer

EDITOR

...................................... Heather Swan

on our successes by bringing you the  publish this magazine without our ad- ADVERTISING EXECUTIVE............... S SR
best magazine with the latest news vertisers and you the readers, shoppers PRODUCTION DIRECTOR............... Mike Bennett
and updates regarding Mission. We and coupon clippers. It truly takes us GRAPHIC DESIGNER oo Jen Weber
receive lots of tips from people who all to make Mission: Your Hometown

want to pass along a brilliant story magazine a success. Here’s to another PHOTOGRAPHY wcuverarununsmianansnananses Ben McCall
idea or tell us about a person, place or  great year! EDITORIAL BOARD.........ocvieriereenan. Cathy Casey

thing they feel deserves a story. Others
simply want to receive a copy of the
magazine in the mail. This is wonder-
ful! Please keep the e-mails and calls
coming.

In order to get a youthful perspec-
tive, the Magazine Committee re-
cently visited one of Shawnee Mission
North’s journalism classes (see photo
above) and asked for their feedback

Enjoy!

Mission Convention and Visitors Burean
Chair
Councilmember, Ward IV

méfrfipdia

Suzie Gibbs
Kathy Lockard
Bill McCrea
Jose Ramirez
Cathy York

Published by MetroMedia, Inc.

4210 Sha

wnee Mission Parkway
Suite 314A

Fairway, KS 66205
Phone: (913) 951-8425
sgibbs@missionks.org

Additional copies of Mission: Your Hometown magazine are available at participating advertisers. You can also view it

on the city’s website, www.missionks.org, or the Mission Convention and Visitors Bureau website, www.missioncvb.org.

To advertise in Mission Magazine, call Angie Riffel at 913-951-8446. If you have a story idea, call Suzie Gibbs at 913-671-8564.
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HEART

The Shawnee Mission Heart & Vascular Center staff Even better, our team is also known for putting its
includes Board-certified cardiologists, specially-trained  heart into caring for patients, treating each person with
nurses and skilled technicians who are experts in the  genuine compassion and concern.

most advanced cardiac, vascular and stroke procedures. If you experience chest pain, call 911. To find out if
We have extensive experience in evaluating and helping  you're at risk for heart disease, take the HEARTaware
patients with heart problems. risk assessment at ShawneeMission.org/HEARTaware.

SHAWNEE MISSION

v HEART &VASCUL AR CENTER

Advancing Cardiovascular & Stroke Care

Much more than medicine.

n Mukharji, MD,

4 © MISSION Yous tometown



OUR WASHERS
ARE REALLY,
REALLY BIG.

Big in size and big in value.

For the same price as our
competitors, we give you two
washes and two rinses for every
load, not just one — and the high
efficiency front-load design doesn't
destroy your clothes like top-load
washers do.

Our washers also spin your
clothes at an amazing 90 G-Force,
squeezing out 160% more water.
This means you spend less time
and money on drying.

Speaking of which, have we
mentioned our 72,000 BTU dryers?
They're pretty sweet, too.

They feature an active secondary
motor that blasts air through your
clothes at 354 cu/ft per minute,
resulting in fluffly, dry clothes, fast,
without the heat damage other
dryers can cause.

We're proud of our stores, and we'd
like you to stop by and experience
not only our great machines, but
our cleanliness and excellent
customer service.

Bring in this ad today for free soap
and softener sheets with your
wash and dry.

OTHER SPECIALS:

20% DISCOUNT ON DROP-OFF SERVICE
OFFERS EXPIRE MAY 30, 2014

@i\a\»\e}*

: ; ; ¥t . | f"‘. 7 - J '.. ' | | .-.. : iwv\zcom\-a‘m%m
Mission « Lenexa » Olathi Independénce “Good, ClpanFun

TheBubbleRoom.net - ©913236-WASH (9274)

- ThEBUbbleR DC _.net' ;‘ ' g I-35 & Lamar - 5050 Lamar Ave - Mission, KS 66202



Mission:The Little City That Could

BUSINESSES STAY OPEN DURING JOHNSON DRIVE RECONSTRUCTION

“YES IT'S PAINFUL. BUT IT WILL BE WORTH IT
NEXT YEAR AND FOR MANY YEARS INTO THE

FUTURE WHEN IT'S DONE."”

So says Kevin Fullerton when he talks about the Johnson
Drive construction. He’s the owner and creative director of
Springboard Creative at 5602 Johnson Drive. His agency as-
sists other companies with their branding and graphic design. A
Mission resident for 16 years, he moved Springboard Creative
here two years ago and now navigates the construction through
downtown’s main street for both business and pleasure on a
regular basis.

He and other business owners, including Ray and Becky
Hanf of Mission Fresh Fashion, believe the short-term incon-
veniences are a small price to pay for the benefits this project
will create in the years to come. The $10 million Johnson
Drive Reconstruction Project is expected to bring a new look
to downtown Mission, including pedestrian-friendly amenities
and a revitalized commercial district positioned for a prosper-
ous future.

Those who live or work near the Johnson Drive area are
already familiar with the metal plates and detours associated
with the construction. By November 2014 when construction
is complete, the street will be fully resurfaced and a new storm
water interceptor will have been installed.

The updated Johnson Drive will also provide improved
parking and, in some areas, an increased number of parking
spaces. In addition, traffic flow will be improved and the area
surrounding the businesses will be ADA compliant.

Sharon Miller, the proprictor of Art Glass Productions lo-
cated at 5812 Johnson Drive (the only business with a purple
awning), has actually seen a spike in her business since con-
struction started on Johnson Drive.

“I always ask my new customers how they found us,” she

6 MISSIO? '
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said. “Several told me that they drive Johnson Drive all the time
and have never seen my business. Now that they had to slow
down for the detours, they had time to look around. After they
saw us they decided to come in and see what we are.”

Art Glass Productions has been in business for 21 years and
has been located in Mission since 2003. Before she opened in
Mission, Miller studied the location and the traffic flow, discov-
ering Mission had everything she was hoping for.

“There’s no hustle-bustle traffic, there’s good access to the
highway, and it is 15 minutes from downtown,” she said.

Having a storefront along Johnson Drive was also “highly
desirable” for Ray Hanf, who opened his first store, a combina-
tion clothing and fresh produce store first known as Mission
Fresh Produce, in Mission in 1998.

“The Johnson Drive corridor was an established shopping
area even back in 1998 when we got started. Back then, when
we were renting, it was affordable. Now we own commercial
property on Johnson Drive,” say the Hanfs. The business, now
called Mission Fresh Fashion, no longer sells produce and fo-
cuses exclusively on clothing and accessories.

In 2002, Ray moved the store to the Country Club Pla-
za. He didn’t stay long, determining his business was better
suited for a Johnson Drive location. Over the years Mission
Fresh Fashion has moved a couple times and is now located in a
building Ray and Becky Hanf own at 6102 Johnson Drive. The
married couple — Becky describes herself as the customer who
wouldn’t go away — keeps their patrons apprised about the
construction impacts through a weekly email newsletter.

“We communicate road closures, parking issues, etc....
Since our block doesn’t have south-side street parking, we hope
to procure some off-street parking while the north-side lanes
are closed, enabling our customers to park closer to our store,”
the Hanfs said.

Springboard Creative’s Fullerton and Art Glass Produc-
tions’ Miller also communicate current closures and detours to
their clients and customers.

“I just prepare them for what they are going to encounter,”
Miller said. “Not a one of them has had a problem.”

A big supporter of downtown Mission, Fullerton hasn’t let
the construction stop him from showing off the area. He con-
sciously schedules meetings around noon so he can take his
clients to lunch in Mission, often taking a walk along Johnson
Drive to one of his favorite places, RJ’s Bob-Be-Que Shack (lo-
cated at 5835 Lamar Ave.).

“I like my clients to see the different stores and office spaces
we have. I like them to see the community and meet the people
in it,” he said.

Moving Springboard Creative to Mission is the best move
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creative

When the weather is nice, Kevin Fullerton sometimes visits with clients
outside Springboard Creative's offices located at 5602 Johnson Drive.

Fullerton said he could have ever made.

“A big part of what brought us down here was its potential,”
he said. “The City has big plans for revitalizing Johnson Drive,
and both the East and West Gateways. I wanted to be part of
that. I wanted to be part of making Mission a great place to own
a business.”

In fact, Fullerton compares the future of Mission to other
well-known areas in the metro including the Crossroads district,
the West Bottoms or even the Brookside neighborhood.

“Like these neighborhoods experienced when they were be-
ing revitalized, we have to go through this rough patch as we
focus on our turnaround and growth,” Fullerton said.

The Hanfs of Mission Fresh Fashion point out that many of
the businesses on Johnson Drive are like the old-time mom-and-
pop stores where the owners are on-site running the day-to-day
operations. They think that’s what makes these stores a destina-
tion shoppers seek, regardless of the obstacles, because custom-
ers find service worth stopping for.

“Opver time, we build relationships with our customers and it
is those relationships which keep them coming back. In our case,
we are the owners, operators and whatever else the day requires.
Customers know when they shop at Mission Fresh Fashion they
will be treated well. We have a vested interest in making their
shopping experience a pleasant one,” the Hanfs said.

Fullerton likes the good mix of businesses along Johnson
Drive, making it a point to shop there.

Even with the current construction, Ray and Becky Hanf, owners of Mission
Fresh Fashion at 6102 Johnson Drive, think their Mission location is desirable.

He says, “Once I started making a conscious effort to sup-
port the local businesses, I realized it wasn’t difficult to do be-
cause they had the things I wanted. This past Christmas I bought
some really nice things for my wife at Mission Fresh Fashion,
things I couldn’t have gotten anywhere else.”

The Hanfs, Fullerton and a wide variety of Mission business
owners think the revitalization of Johnson Drive is an exciting
time for them, their shoppers and clients, and the city as a whole.

“Much like the children’s story ‘The Little Engine That
Could,” we think the headline after the new Johnson Drive is
dedicated should read, ‘Mission: The Little City That Could.’
With progress there is inconvenience, but the City of Mission
continued to grow, to improve and in the end showed we ‘could’
survive,” the Hanfs said.

During construction, free unlimited parking is available for
downtown business customers in two locations. The first is in the
City’s Municipal Lot on Outlook, south of Johnson Drive, to
serve the east end of the project area. On the project’s west end,
parking can be found off Beverly Avenue, north of the Sylvester
Powell, Jr. Community Center.

Regular construction updates are available through the
NotityJoCo notification system. Users will receive construction
updates, detour routes, weekly business impacts and more by
registering at www.notifyjoco.org. You may also contact Emi-
ly Randel for more information at erandel@missionks.org or
913-676-8350.
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GUITAR LESSONS

BY BRANDON VOGT

Styles of Music:
e sF§ Jazz, Blues, Classical, Rock, Country & Folk
LTS MR & i ALL AGES AND LEVELS OF PLAY ARE WELCOME
ANTIOUR
j 1 HOUR GUITAR LESSONS

.Lruia_

$30-$40 PER LESSON

(depending on lesson location choice)

brandonvogt.wix.com/bvogtmusic

3‘ (417) 619-3362

bvogt1982@yahoo.com
o

“I have been studying
and playing guitar for 13
years. | studied music theory at
Missouri St. University as well
as with local jazz musicians. |
have a good working knowledge
of music theory and am able
to teach a wide range of
musical styles for guitar.
| also teach bass guitar.”
Brandon Vogt

5330 Martway « Mission Kansas 66205

913.722.7788

sharon@afabfind.com swww.afabfind.com

eeesBOOST

150 OFF

Boost Whitening

cccccccc =3 Coupon not good with any other offer.
SITTTIBOOST Ercsros 04/24/14

Thomas Shortell, DDS
5930 Roe Ave, Ste. 200, Mission, KS 66205
(913) 432-8700 ® 3
www.drshortgll.com @

8 © MISSION vews tometown



GRAN DBeauty Qub

913-432-3700

o/o Cgf/éeauwc&)wb
OFF A SINGLE ITEM "SR'i14a W 20 1s W\ [VES (el SfeYoYe RW I =TT 0212 [25

IN THE STORE

I Mission Magazine. Valid with this coupon. Not valid with any other offer
or for gift certificates. One coupon per customer. Offer expires 3/31/14.

J O C Ogsexyhair, KENRA  Deva AMERICAN (REW MATRIX

THE ART OF HEALTHY HAIR

® Doy Spa FPackages °22 Pr'pe/@a Spa Podicwns  ® All Body Teatuents — ® Aorglic Nack ® Euplogee “Best Nail Salon!”
® Qaunitized Eqmpme«f Cﬁax/n( with Shiatiw /Wamge ® Al Skin Tneaitueonts * Gel & Silke Nails Ap[h'w(mﬁow Featured in the Pitch Magazine
© Wi : ° ° ; °p : oL : Toed of getling wanicunes aud pediewnes by The
Manicwne & Pedicare Massage All Body Waring Pude & Wide Nail Fauily Bouding o of il som tga? Fo o fo sl
PARTY OF 10 * Wedding Finty ® Jowol Ball Py | o e tan. tic aveorage ip-wall euticl
w chonges, pampon gou hands and, fodt ot

OR MORE GET FEATURING: GEL POLISH!!! W}’»”mﬁ”?ﬁ ym cozy, elh-Toued
SPECIAL PRICE| | NO bRy TIME, NO DENTS, NO SMUDGING, LASTS 2-3 WEEKS WITH NO CHIPPING! | | ewnouuet tiggen amediats voluwation, and e
tieudly ad sillbid TGH have goun boadty i

wind, wot just youn Tp. Aiide froms wail, sonices
and houd and fool” cone, This business. offors spo
. . Sowices - duck af waddage Therapy, skin Tiealienls
aud hain vewoval, - aud & accommodling To

H [ , evew To oceadional, wowdy bridal, party.

— 1 5110 Johnson Drive - Mission, KS L~ ™" o
(across frome Masion Bauk) ] 1

nailperfection-spa.com :

Men & Women s Auy Sugle Sonice of $21.00 v wore

Walk ins Always Welcome! ‘NAIL Porection & fpa

° o go ° ] Valid with thi . Not Valid with backfills, «
‘ G Ift ce rt I fl ca t e s Ava I I a b I e ! :gif? (.!er‘t,}%catesl,sc(gm%npag(agae; a‘rllvc; och? off:rs.:
= ) Mission Magazine. Expires 04/24/14 |
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Box Tops & Labels
for our kids

Before you recycle your cans and boxes, check to

a Box Top for Education or Label for

see if they have @
Education. Helping our schools is as easy a8 clipping
are found on many

these box tops and labels that

grocery products. The next time you are at the Sylvester
ter be sure to look for the

Powell, Jr. Community Cen
decorated box and drop your Box Tops for Education
and Labels for Education right in. These little box tops

and labels help schools in a big way!
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Save the date for the
Miggion T//an/ulv) Fechval
The Mission Family Festival
will kick off with the carnival

on Thursday, May 8, and run
through Sunday, May 11. Fam-

¥

y T

- ily activities will be held on B
e - : s g ; Saturday, May 10 — E -
: With ma _tad - 3 ’ A% so mark
e, B n and t ny helpful hands and loving h : your calendar and come join | R
Thankes he Mission Convention and Vi earts, the City of Mis- |7 the fun. More information will >
].fl. sgiving baskets to 54 f . isitors Bureau provided [ . pe available i ) 1 | ¥
families and Christm. . a'mlhesa Christmas dinn N e 1n the next issue of F- c
lies. The City and Mgf’,BglftS from their wish lists to Zlé tfo 58 § Mission Magazine. | &
i coul ami- |
) lvlt}lo% Ehe C9mmunity’s help:i not have accomplished all this | i b e _‘E
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. MEETINGNOTICE g ”'

~ Mission City Council Meetings: - ' ' S -

' v p.m. at City Hall % Did

March 16th & April 16th You know? _,

X age s Mission has 26 hair salons/
S i BB _beautlcian shops in our

city. For a listing, go to the

‘0 City's website and make
A your appointment for a
-' 3 more beautiful you!
Get ready for National I8
Nutrition Month® in March &
2 Do you want to eat healthier? | '. 2

Learn more about what this
NuVal® Nutritional Scoring System
logo means on Hy-Vee’s shelf tags
in the story on Page 26 so you can
have a healthier 2014. For fun (and
to see how much or little you know
about selecting nutritious foods),
be sure to visit www.nuval.com and
play the game.

5 The City of Mission and
.. the Mission Conventioh
and Visitors Bureau
e ref:ently collected more than 2,400
oV pairs pf socks for Uplift, with 2,000
9 pairs !)emg donated by the Sock Czars of
o =2 St. Michael's Men in Ministry. Thanks to
4, everyone for their donations!

= 4 ot . ey b
ol Tk
i

: e S R i o EPRE L VAR Tiag 1
SO i P <3 * .:_: = X
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5818 Johnson Dr ® Mission, KS e (Just East of Mission Medvet)
www.firewokmission.com ¢ 913-362-3663

* Zhank you for your continued support during *
- the city construction and street closuves. .

3 CARRY-OUT Buffet Available E

Monday to Friday
Lunch 11am to 2:30pm ¢ Dinner 5pm to 8:30pm

$6.591uncH 1/2 OFF

OR BUY ONE ADULT DINNER
$7.990INNER BUFFET, GET 2ND 1/2 OFF
(Buffet including beverage)

(VALID M-TH) (FRI $7.99)
(Buffel |nc|ud|ng beverugeL
Dine-in only. One Coupon per table. le.
Not valid with any other offers or

Dine-in only. One Coupon per ta
punchcards. Expires 4/18/14 (MM2)

Not valid with any other offers or

punchcards. Expires 4/18/14 (MM2)

AR ERE R R R R R EREE R R E R R R R R E R R R R R R E R R EREEEE) ]
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ame see our éram/ new sfaz’e-o/-lée-arf act'/iz’y./

M N
EYECARE

Jason R. Pingel, O.D. & Susan K. Bullano, O.D.
Doctors of Optometry

Eye Exams §
Contact Lenses
Infants/Pediatrics
Dry Eyes/Red Eyes
LASIK Consultations
Macular Degeneration

\ Eye Infections & Emergenciés
Cataracts, Glaucoma, Keratoconus
Designer Frames & Sunglasses

Mention this ad for 15% off Eye Exam

(Cannot be combined with insurance.)

Most insurance plans accepted facebook.com/MissionEyeCareKC KR

6120 Johnson Dr. — Mission, KS 66202 — (913) 262-EYES (3937)
www.MissionEyeCare.com — MissionEyeCareKC@att.net
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www.lamars.com

Good only at these locations:

1. 3395 Main St
Kansas City, MO 64111
(816) 561-7176
(816) 561-7177 fax

3. 705 SE Melody Ln
Lee's Summit, MO 64063
(816) 524-5515
(816) 524-7504 fax

2. 5910 Johnson Dr
Mission, KS 66202
(913) 362-7700

4. 3801 S M 291 Hwy
Lee's Summit, MO 64082
(913) 537-9851

LMoy LMoy
Simply a botier donict Simply a botier donut.
BUY A SMALL BUY ONE DOZEN

COFFEE & GET 2
DONUTS FREE

Good at participating locations only.
Must have coupon at time of purchase.
Expires 04/24/14. A donut is anything
with a whole. Specialities not included.

DONUTS GET 6
DONUTS FREE

Good at participating locations only.
Must have coupon at time of purchase.
Expires 04/24/14. A donut is anything

1
1
1
1
1
1
1
1
1
1
1
1
1
1
1
1
1
1
]
1
1
: with a whole. Specialities not included.

©2014 Lamar’s Donuts Inc.

T s

ALTERATIONS

Formerly with I. Goodman Tailoring in Mission for 15 years

OVER 35 YEARS EXPERIENCE IN
ALTERATIONS & REPAIR!
Services include: Mens & Ladies Alterations and Repair

~ Replace Lining and Zipper ~ Leather and Fur Work
~ Bridal and Formal Wear

Walk-Ins Welcome e
or Call For Appt. T

913-831-1111

5411 Johnson Dr., Mission” ).
(Just a couple doors down A g
from Lucky Brewgrille)

CAsH OR CHECKS ONLY.
No CREDIT CARDS ACCEPTED.

1

"10% Off ?

I o 0 r

I ANY ALTERATION ! |
: Not valid with any other offer. Expires 04/24/14. :

e e e e e R R R | “ =
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BUY 1 GET 1

S g0 FREE

Double ButterBurger*
Cheese Sandwich

CULVER’S OF MISSION
6005 Metcalf Avenue
Ph: 913-262-7200

Shown: Double ButterBurger Cheese Sandwich

MISSION
g“ 6514 MARTWAY RTINS
9] 3 '236 - 5395 : Alterations

v
= Spack Bar

BJSEU on purchase at regular menu price. Pleass no substitulions. Nol valid with any other affer, Not valid on school fundraising
ights. Valua 1/200 cent. Limit ana coupon per persan par visit, Valid anly at Culver's® of Mission. Expires 4/24/14 451-D8/13,

FIREE Comforter |
, E, anuanﬁ : (Drop Off) |
I 56?52 swv:h. $ 13.00cuh !
20lb Minimum = One Coupon Per Order Down, §8 Extra » No Limit :

I One Coupon per incoming order
I With coupon, Expires 4/24/2014, i o, Bxires A0,

'25% OFF_ FREE

. AnvDry  \AJTASH

1 Cleaning Order 'Buy One, Get One Free! o

i ($10 Maximum Savings) | (TopLoaders Only) (Max.2 FREE Loads) | (4

| One Coupon Per Order | Limit One Per Customer Per Day l )
With coupon. Expires 4/24/2014, | With coupon, Expires 4/24/2014.

S e r Q u a I “'Y ® S incere s erv | C e! Shown: Medium Cookie Dough Concrete Mixer
w Q Basad on purchase af regular menu price. Please no substitutions. Not valid with any other offer. Not valid on school fundralsing
&o’ oo, o o o nights. Valua 1/200 cent. Limit one coupon par parsan per visit. Valid only at Culver's® of Mission. Expires 4/24/14. 461-8/13.

CASEY BROTHERS SINCLAIR, INC,

5710 JOHNSON DR. MISSION, KANSAS - OPEN MON-FRI 7AM-6PM, SAT 7AM-3PM
“Serving Mission for 55 Years”

DOMESTIC - FOREIGN CASEYBROSSINCLAIR.COM
- Wheel Balancing 91 3 -432 -4801 « Full Service Gas Station

BUTTERBURGERS
FROZEN CUSTARD 1

BUTTERBURGER
FROZEN (USTH“

Vel Jrrze foo Drelivious

BUY 1 GET 1

2
| s FREE
Qulo™® W _ Medium Concrete Mixer

CULVER’S OF MISSION
6005 Metcalf Avenue
Ph: 913-262-7200

31:003«0‘%€0@
‘ePb'e 0020 €' o PP €T e

e
@

)

- Batteries « Full Service Auto Repaires
« Air Conditioner Service CASEY BROTHERS « Major & Minor Repairs
- Brake Service % SIHG"I;“%'I'I}&IHB. % - Tow Service
oy 5 5 th « Transmission Service
._\/_.'.' r— E: *3 ANNIVERSARY + Most Popular Tire Brands
ZWiles East o1 155 on domson Dive % | . | % - BBB Member

We Are Celebrating 55 Years of Service in Mission

and we want to take this time to thank all our customers past and present for your business and loyalty

through all our 55 years. We look forward to serving your automotive needs for the next 55 years.

Please stop by on March 22nd from 11am-1pm & help us celebrate with refreshments.
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The UPS Stor
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152 OFF ' 15 OFF' | [ 0

UPSGROUND ! |  yps AR
I  SHIPPING || SERVICE l

| Not valid with any other | | Not valid with any other |
offer. Expires 4/24/14. offer. Expires 4/24/14.
I om e e o o U — o
R I T R -
3¢ 11 29¢
I B/WcCOPIES | | COLOR COPIES |
x 11, ite x 11, ite
I 8 1/2 x 11, 20# Whit I 8 1/2 x 11, 28# Whit I
Paper, Single-Sided Paper, Single-Sided
Not valid with any other Not valid with any other
| 1 1 |
offer. Expires 4/24/14. offer. Expires 4/24/14.
b o e e o o o Y i — o

5400 Johnson Drive, Mission, KS 66205
(913) 722-1146

www.theupsstorelocal.com/2923
Email your print jobs to: store2923@theupsstore.com

i 1 / f 1 Some restrlctlons Does

wme & Splpltls not apply to the sale of
any beer. Exp. 04/24/14.

Mail Boxes, Etc., Inc. is a UPS® company. The UPS Store® locations are independently owned and operated
by franchisees of Mail Boxes, Etc., Inc. in the USA and by its master licensee and its franchisees in Canada.
Services, pricing and hours of operation may vary by location. Copyright © 2011 Mail Boxes, Etc., Inc.

Any Bakery Item

M “ vo 0 Limit 1 coupon per customer. Coupon Expires 4/24/14.
dhion .

EMPLOYEE OWNED

Sop goun boeal Miasion Hy-Veo!

* Open 24 hours, 7 days a week ¢ In-Store Bakery

e Catering for all your needs ® Pharmacy FUEtL- REWAhRDSf
e Beautiful Floral Department ¢ Caribou Coffee 25¢ " “'2’1'3'3";?.‘?;2.

* Sushi made fresh daily * Tortilla Department L . (1;,-/,;,511)
mit 1 coupon per customer. Coupon ires .
Hundreds of Fuel Saver Items imit 1 coupon per cu upon Expi

6655 Martway ¢ Mission, KS ¢ 913-831-4447 « www.Hy-Vee.com
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Dear Friends and Neighbors,

The only thing constant in
our lives is change. The upcom-
ing city elections will bring about
change for the City of Mission.
Councilman Lawrence Andre,
Ward 1, elected not to run for
re-election. Lawrence has dedi-
cated countless hours to the City
of Mission over these last years as
a member of the West Gateway
Committee, then as a Planning
Commissioner and, most recently, as a coun-
cilman. He has been a steady voice for young
families in Mission, championing to make our
city more walkable through support of ex-
panding our trail system, sidewalks and transit
options. Lawrence has represented our city
on MARC (Mid-America Regional Council)
commiittees, as well as those in Johnson Coun-
ty. Thank you, Lawrence, for your service.

The other change that you will see in
city government is that I also chose not to
run for re-election. As I reflect back on my
first race in April 2000, my decision to run
for office was because the young families in
our community were not being represented.
My children were young grade schoolers, and
I wanted to ensure that our city was a place
that families are welcomed and embraced. 1
was concerned about our green space available
to play, our aging swimming pool, having safe
streets, and strong schools.

As we began our city visioning process
several years later, we learned that seniors
in Mission are concerned about these very
same issues. While working to create a plan
for our vision, we learned that our floodplain
expanded from $11 million to $51 million of
commercial property. In the community con-
versation about possible alternatives, we dis-
covered that residents in Mission had learned
from the painful lessons experienced by other
cities when infrastructure needs are ignored
and a course not set. You wanted to have a
say in the direction of redevelopment, wanted
to make sure that our infrastructure was pre-
pared for it, and understood that investment
in Mission was vital to success.

What have we accomplished in the last 12
years? We have addressed Rock Creek head on
and removed millions of dollars of commercial
property from the floodplain and, in doing so,
reduced the peak flow of stormwater leaving

Mission by about a foot. Once
the interceptor is completed on
Johnson Drive the peak flow will
be reduced even further. We have
created more green space, and
added trails and sidewalks; we
have improved 30 lane miles of
street; we established a business
improvement grant program to
assist our small businesses and, to
date, have contributed $322,000
to property improvements pri-
marily along Johnson Drive; we created the
Mission Convention & Visitors Bureau, add-
ing festivals and special events to bring visitors
to Mission, and providing for needy residents
during Thanksgiving and Christmas. In ad-
dition, we expanded our Community Center,
reduced the accident rates in our busiest inter-
sections by 40%, created transit options and
housing choices, expanded the home loan
program, and created a rebate program for our
lower income residents. We created a Neigh-
borhood Services Department to address
neighborhood concerns, assist those unable
to maintain their homes, help neighborhoods
organize and create a more neighborly atmos-
phere, and match up those with needs to vol-
unteers willing to help. Our Mission Citizen’s
Academy lapsed with disinterest after about
six years, but our Police Department took up
the task in 2013 with a “sell out” crowd. The
2014 Mission Police Citizen’s Academy is al-
ready full and has a wait list!

While I have been mayor, the city of Mis-
sion has retained the services of ETC, an in-
dependent surveying company. The purpose
of the surveys is to ensure that Mission is
continuing to move toward the community
vision and meet expectations of residents.
Each survey has demonstrated our residents’
priorities for improving our infrastructure
and being redevelopment ready. Of course,
improving our infrastructure involves disrup-
tion and expense, but these investments posi-
tion us for the future.

Our current street project is the recon-
struction of Johnson Drive. Johnson Drive
began as a two-lane brick road that was paved
over years ago and, because it did not have
infrastructure underneath it, a general mill
and overlay that some suggested, was not sup-
ported. Because we knew that the Johnson
Drive project is so vitally important to our

SION
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community, the Downtown Visioning Com-
mittee was created and consisted of stake-
holders including residents, Johnson Drive
business owners and Johnson Drive property
owners. After many, many months, the Com-
mittee presented its recommendation to City
Council and the Planning Commission. This
Committee suggested a number of amenities
to enhance Johnson Drive, the properties and
businesses in the area, and the customer expe-
rience in our Downtown District. Council was
then tasked with prioritizing the recommen-
dation and determining how to pay for this
major street project. Thanks to Council’s hard
work, they did it! As a result, the properties
along Johnson Drive and just off of Johnson
Drive will have not only a new street with bet-
ter sidewalks, frontage, lighting and ameni-
ties, they also have completely updated utili-
ties. I cannot wait to see how great Johnson
Drive will look by the end of the year. And,
if driving on Martway is any indication, it will
be fabulous!

In the meantime, I encourage you to
SHOP LOCAL. Please patronize the busi-
nesses in Mission, particularly those most
impacted by the construction. The upgrade
of the utilities over the past six months was
substantially more disruptive than we antici-
pated, but we will appreciate not having the
disruption of broken lines and failing systems
in the future. We have wonderful small busi-
nesses up and down Johnson Drive. Truly, I
cannot think of much that you would need
to leave town to purchase. We will continue
to publish updates on the progress of this
project, which will also be available on our
website at www.missionks.org, or you may
contact Emily Randel at erandel@missionks.
org or 913-676-8368 with any specific ques-
tions and concerns.

Our other major construction, the Mis-
sion Aquatic Center (MAC), is nearing com-
pletion and will be open, as promised, for the
2014 swim season beginning May 24th. Mis-
sion residents will have a special opportunity
to experience the new pool on Friday, May
23rd from 6:00-8:00 p.m., so be sure to mark
your calendars. This renovation of our out-
door pool is an example of making sure that
we have amenities that will be appreciated by
all. Thank you, thank you, thank you for your
support of the Parks & Recreation Sales Tax,

Continued on page N2
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Continued from page N1

and your input on the design of the MAC! It
continues to demonstrate that you want our
community to offer amenities that welcome
young families, older families, singles, seniors
and all.

This brings me to an initiative that Mission
is undertaking through the “KC Communities
for All Ages” sponsored by the Mid-America
Regional Council. Mission’s vision has always
included public and private improvements,
redevelopment that focuses on quality of life
for all ages of our population, and sustainable
practices...whether environmental, economic
or social. As a First Tier Suburb, we are on
the front line of assisting our seniors to either
age in place or provide housing options so that
they do not need to leave our community. We
also must provide our Gen X, Y, Z residents
with many of the same housing and transpor-
tation choices that they desire, “regreening”
our neighborhoods so that our schools re-
main strong and our businesses healthy. This
is no small task! As the Communities for All
Ages project moves forward, Mission will be
there leading the way. Please watch for up-
dates on this work either in the Newsletter or
on our website.

Unfortunately, I do not have an update on
the Gateway project. This property is 100%
privately owned. With the exception of the
fact that Mission will be reimbursed for the
stormwater improvements made to the site

and dedication of some future dollars gen-
erated by the development, Mission has no
property interest on the site. I concede it is
frustrating. A blighted mall structure, howev-
er, would have been worse for our community.
As we are waiting for the project to be vertical,
I encourage you to stay strong in our commu-
nity vision. This is a $150 million plus project;
it is complicated to put all the pieces together.
City Council has always conservatively budg-
eted so that we can meet all of our obligations.
Once the development begins, Council will
have the luxury of expanding our savings to-
ward maintenance and future projects so that
future councils will not be faced with the oner-
ous situation we encountered in 2003.

I call 2014 the “Year of Planning.” We
have accomplished so much over the last 12
years because of established goals, which you
repeatedly reaffirmed. We are at a point when
our vision and codes need updating. City
Council, at their recent retreat, established
these top three priorities for this year:

1. Foster development and redevelopment
that provides housing and commercial options
to be a community for all.

2. Create and maintain a community that
is a destination to live, work, play and raise
a family.

3. Create and maintain an infrastructure
system that supports the vitality of our desti-
nation and development.

Your continued support of and involve-

ment in Mission will keep our community vi-
sion moving forward. It will give you a real
voice in Mission’s redevelopment, rather than
letting redevelopment happen to us. It will
keep us ready and relevant for those redevel-
opment opportunities, and continue to let
everyone know what the rules are, helping to
expedite the process.

Last, but certainly not least, it has been
a privilege and an honor to serve you as the
Mayor of Mission. Having grown up in the
area, I have long roots in this community.
My grandparents had longtime businesses on
Johnson Drive and lived in Mission begin-
ning in the mid-1930s. I have always referred
to Mission as a family. We have healthy de-
bates, we do not always agree, but in the end
we work together like a family, and all want
Mission to continue to be a healthy and vi-
brant place where people want to live, work
and play. Your questions, concerns, input, and
sometimes criticism, have helped me grow as
a person and a public servant, and helped me
to make better choices. I am so very proud
of what together we have achieved. Thank
you for your friendship, guidance and support
these last 12 years. I will treasure the oppor-
tunity you gave to me.

Laura McConwell, Mayor

Northeast Johnson County Recycling Event

SATURDAY, APRIL 26TH - 8:00 A.M. - 12:00 NOON
Sylvester Powell, Jr. Community Center

6200 Martway, Mission, KS 66202
(Arrive via Martway St., to Beverly Ave,, into the north parking lot)

For details on what can be recycled and applicable fees for
tire and electronics recycling, contact Rosalind Johnson at

VENDORS:
BeckTire  Secure e-Cycle

Pro-Shred Paper Shredding - Heartland Habitat Restore
Shoe recycling and free compost from

Deffenbaugh Inc. available to all!

913-676-3890 or rjohnson@missionks.org.

Redevelopment &
Project Update

Friday, March 21st

7:30 a.m., Continental Breakfast
Sylvester Powell, Jr.
Community Center

To RSVP, contact City Clerk Martha

Sumrall at msumrall@missionks.org or
913-676-8355.
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CITY-WIDE
GARAGE SALE
MAY 1,2, 3

Want to turn your spring cleaning into
some extra cash? Mission’s City-wide Ga-
rage Sale is a great opportunity to do just

that! This year’s event will be held May
Ist, 2nd, and 3rd in conjunction with city-

wide sales in other Northeast Johnson
County cities including Roeland Park and
Westwood. To register, call 913-676-8350
or msumrall@missionks.org.

Co-hosted with the cities of Fairway, Mission Hills,
Mission Woods, Roeland Park, Westwood, and

Westwood Hills.

Ward Meetings Scheduled

All ward meetings are held at the Sylvester Powell,
Jr. Community Center, 6200 Martway, at 7:00 p.m.

Ward Il
Thursday, March 27,2014
Thursday, June 26, 2014
Thursday, September 25, 2014

Ward Il
Thursday, April 17,2014
Thursday, July 17,2014

Thursday, October 16, 2014



Spring Election Calendar

Residents of Mission will vote for Mayor and council members during the spring 2014 elections.

Below is a calendar of important dates to remember prior to Election Day — April 1st.

March 11th
March 12th

Last day to register to vote
Advance voting by mail begins for those who have

requested a “mail ballot” from the Election Office

March 25th
March 31st
April 1st

Advance voting in person begins at the Election Office
Advance voting in person closes at 12:00 noon
Spring General Election

“Where do | vote on Election Day?” The Johnson County Election Office now has a

mobile election notification system. Text VOTEKS, your address and Zip Code to 74574.

Within 60 seconds a return message displays your polling place name and address.
www.jocoelection.org

Whatis i-Tree?

ould you like to know how the

trees on your property and in

our community improve air
quality, and help with stormwater and
greenhouse gas mitigation? i-Tree is a
simple and accessible starting point for un-
derstanding the value of individual trees or
a small population of trees in our commu-
nity. This program from the USDA Forest
Service allows you to estimate the benefits
of a tree, or group of trees, for the current
year or a user-specified forecast in the fu-
ture, and provides information on the total
benefits the tree has provided to the envi-
ronment. Additionally, multiple trees and

buildings can be added to the program to
compare benefits or to provide a full ac-
counting of a property’s trees. Simply put,
when using i-Tree you can not only make a
simple estimation of the benefits provided
by specific trees on your property, but by
simply drawing a building footprint and
“virtually planting” a tree, its effects on
building energy can also be evaluated.

Information on i-Tree is available at
www.itreetools.org. To learn more about
the City of Mission’s Tree Board and their
work, please contact Christy Humerick-
house at chumerickhouse@missionks.org
or 913-722-8210.

Mission Aquatic Center Update

espite the snow, ice and the freez-

ing temperatures over the past sev-

eral months, construction on the
new Mission Aquatic Center (MAC) is
on schedule. Milestones that have been
met include the forming and pouring of
the competition pool floor and walls, the
leisure pool floor, and the filter building
foundations and filter pit. Additionally,
the bathhouse has been gutted and the new
foundations have been poured, and me-
chanical, electrical and plumbing rough-ins
have been completed.

Over the next several weeks, construc-
tion crews will be focused on installing the
underground piping, and masonry on the
new filter building and bathhouse. Look
for the new slide tower to start being erect-
ed in early March.

Opening day is scheduled for May 24th
and memberships will be on sale beginning
March Ist. Be sure to mark your calendars
for our special Mission Residents’ Opening
Party on May 23rd from 6:00 — 8:00 p.m.!

Mission Aquatic Coordinator Zach Beard Earns
Lifeguard Instructor Trainer Certification

ach Beard is now one of only two
American Red Cross certified Life-
guard Instructor Trainers (LGIT) in
the Kansas City Metro Area. Training is
intense, and only the best of the best Life-
guard Instructors successfully complete
this training and are certified. Mission

Aquatic Coordinator Zach Beard will now
be able to train our senior guards to bet-
ter assist with in-services, lifeguard classes,
CPR classes, EAP planning, lifeguard
management, and other crucial parts of
ensuring that the City of Mission has the
safest pool and aquatic facilities possible.

CITY OF MISSION

NotifyJoCo -

“WHAT YOU NEED
TO KNOW.
WHEN YOU NEED a1 LAY
TO KNOW IT. =

NOtﬂfy‘.v":JCo.or;;

otify JoCo is a mass notification sys-

tem designed to keep Johnson County

residents and businesses informed of
emergencies and certain non-emergencies.
Visit www.notifyjoco.org to sign-up for the
service, and to select the opt-in categories
that you care most about. Notifications will
come to you by text, email, or telephone
call, based on your preferences.

In addition to County-wide notifications,
the City of Mission will be providing emer-
gency notifications and a wide range of in-
formational notifications in areas including:

City Communications Public Safety
City Services Sports & Recreation
Events & Festivals

How does it work? In emergencies, lo-
cal officials notify residents and businesses
in the affected area based on the contact in-
formation in the NotifyJoCo system. This
includes publicly available information or
information you have personally updated to
NotifyJoCo. In non-emergencies, such as
city sporting events or local festivals, Mis-
sion will only notify you if you have sub-
scribed to those event notifications.

For additional information and to sign up for
notifications: www.notifyjoco.org. If you need as-
sistance in registering please call 913-826-5555.
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IS YOUR CHILD’S
SAFETY SEAT
INSTALLED
CORRECTLY?

he Mission Police Depart-

ment performs car seat in-

stallations for our residents.
Appointments are scheduled on
Saturdays from 7:00 a.m. to 4:00
p-m. Please call 913-676-8300 to
schedule your appointment—it
only takes 20 minutes to help en-
sure your child’s safety.

=
r
18
I )
b=

HOME INVENTORIES HELP IN LOCATING
LOST AND STOLEN PROPERTY

n 2013 Mission saw a de-
crease in the number of
residential burglaries, but an
increase in theft reports filed.
One thing was fairly constant
in these reports—the absence
of serial numbers and photo-
graphs of the valuables that
were stolen. Victims of these
crimes frequently could not
provide this information to the
Mission Police Department
when filing police reports.
Serial numbers from elec-
tronics and other items provide
the Mission Police Department
with a way to search for stolen
property. Serial numbers from
certain types of property can
also be entered into a national
database of stolen property.
While other
valuables, such
as jewelry, usu-
ally don’t have
serial numbers,
a good close-up
photograph and
an appraisal can
sometimes  as-
sist us in deter-

where the thieves have com-
mitted burglaries. Problems
arise when ownership of these
items is not certain. If 10 other
police departments have bur-
glary reports that list “diamond
ring” on them, and no one has
a photograph to compare to
the item, it makes it extremely
difficult to match up the stolen
ring to the rightful owner.
Many insurance compa-
nies have personal property
inventory forms available, and
thousands are available on the
Internet. Take the time to go
through your home and docu-
ment all of your valuables.
When documenting electronic
items, record the brand name,
model number, and serial num-
ber of each item.
For jewelry and
other collectibles,
photographs are
the best method.
Don’t forget to
document these
items on your
personal property
inventory as well,

mining ownership, and to alert
other agencies and businesses.
Because we live in a metro-
politan area consisting of many
jurisdictions, it is not uncom-
mon for one police department
to catch thieves with stolen
property from other cities,

m FEBRUARY / MARCH 2014

so you don’t forget about any-
thing in the event of a loss. Af-
ter you complete this form and
take your photographs, make a
few copies of each. One copy
can stay at your house, but
keep another one or two at
other locations.

City Hall

* Administrative Oifices

MISSION CITY HALL
6090 Woodson Road, Mission, Kansas 66202

Open Monday through Friday 8:00 a.m. to 5:00 p.m.
Phone: 913-676-8350 ¢ Fax: 913-722-1415 « www.missionks.org

COMMUNITY DEVELOPMENT COMMITTEE MEETINGS
1st Wednesday every month, 6:30 p.m.

FINANCE & ADMINISTRATION COMMITTEE MEETINGS
2nd Wednesday every month, 6:30 p.m.
COUNCIL MEETINGS
3rd Wednesday every month, 7:00 p.m.

COUNCIL WORK SESSIONS
4th Wednesday every month, 7:00 p.m.

All meetings are open to the public. For meeting locations
please check the website at www.missionks.org.

CITY COUNCIL

Mayor Laura L. McConwell............ccccocueeenennne.. 913-722-2670
City Hall Office.....cccveeieiiiiieiiiniieiceiccieeeen, 913-676-8355
COUNCILMEMBERS WARD I

Lawrence Andre......c...eeecvveeeeiiiieeeiiieeeeiieeeesvieeenns 913-638-9000
Pat QUIND........coooiiiiiiiiiiiiiee e 913-927-8511
COUNCILMEMBERS WARD I

AMY MILIET ..oovvieiiieiiiecie et 913-677-0169
Will Vandenberg ..........eeeveveeeieiieeinieeeeiieee e 913-424-4357
COUNCILMEMBERS WARD Il

Jennifer Cowdry.......cooveiveieeiiiiieeeiiiiee e 913-384-1263
Debbie KIring ......oooeevvieeriiiieeiiiieeeiiieeeiieeeenveeeenns 913-722-6901
COUNCILMEMBERS WARD IV

Suzanne GibbS.........ccevvuviieiiiiieeiiieeeiieeeiee e 913-671-8564
David Shepherd ...........ccoeviieiiiiiiieiecieeeeeee, 913-671-8521



TWISTED (SisTeRS)
COFFEE SHOP
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FREE LARGE

’ /7
Orange Cone Specnal

o./oo.oo..-c.o.oo.ccoo ‘ \ (Worththedetour)
ENJOY 1/2 OFF OUR
MONTHLY SPECIALTY DRINK

support Offer good with this coupon only. Expires 4/24/14
Local

[ swwivo eanives :

i : : Featuring Clock Tower Bakery
AN MmN Ry wer
BAYAEISHETALOS! ggaﬁw Pastries and C Jacks Quiche

5606 B Johnson Dr. * Mission, KS * 913-671-8290

TRY OUR NEW SANDWICH!

Pulled pork on a toasted bun with pimento Wlth coupon
cheese, house-made cole slaw, BBQ Offer expires 04/24/14. Not valid
sauce and the famous house rub. with any other ofers or discounts

MONDAY (11AM-9PM)
Reg. One Meat Sandwich + Fries, Drink ® $7.19 plus tax

TUESDAY & SATURDAY (AFTER 4PM)
Baby Back Ribs + Choice of Two Sides * $18.99 plus tax

WEDNESDAY & SUNDAY (ALL DAY)
Full Slab Ribs * $14.75 plus tax

THURSDAY (AFTER 4PM)
1/2 Rack Baby Backs + Choice of One Reg. Side
$9.50 plus tax

FRIDAY (AFTER 4PM)
1/2 Slab & 1/2 Chicken Served with Lg. Fries & Choice
of One Pint Size BBQ Beans, Slaw or Potato Salad
$17.99 plus tax

MISSION: 5959 BROADMOOR * MISSION, KS 66202 * 913.432.0777
OLATHE: 1375 W. HIGHWAY 56 * OLATHE, KS 66061 * 913.768.0777

JOHNNYSBBQKC.COM ¢ INFOQJOHNNYSBBQ.COM
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MISSION TAX, LLC

6005 Johnson Drive, Suite E, Mission, KS 66202

213-722-2000

e-mail: jessica@missiontaxkc.com
www.missiontaxkc.com

* Electronic Filing & Direct Deposit

* Estate Tax Planning @@@ @ ﬁ ﬁ

* Tax Planning Strategies . .
) - Individual Tax Preparation
» Small Business Consulting

* Quarterly & Annual Payroll MISSION TAX, LLC
Services 913.722.2000 913.722.2000

. Mon’rhly Bookkeeping Cannot be combined w/any other offer. Expires 4/24/2014. Cannot be combined w/any other offer. Expires 4/24/2014.

COUNTDOWN~ABS

3500 913-526-7800 //
Per Week (u— Day & Evening Classes r (
TAILORED NUTRITIONAL PLANS INCLUDED

SHRINK THAT BELLY!

Business Tax Preparation

MISSION TAX, LLC

MAKING A DIFFERENCE ONE CI1LASS AT A TIME!

”gaA’l{fl{” ‘/1,{(”,;/'(1/ /4115 WELLNESS & HEALTH DEFENSE
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5960 Barkley. St. Miss on, KS 66202

913-236-6886
913.432.7791 HOURS: Mon-Sat 8-7 * Sun 8-5
Located on Martway across from Mission Bowl www.diamondfinishwash.com

Monday - Friday 7am - 7pm « Saturday 7am - 4pm

Closed Sundays EXTERIOR ONLY SPECIAL

s Reg. $7

Basic Exterior Wash includes: Towel dry and door jams wiped
down. Not valid with any other offer. Expires 4/24/14.

FULL SERVICE SPECIAL

a0 OFF

Superior Diamond Wash

Includes basic full service wash, plus wheel cleaner, white wall scrub,
underbody wash, clearcoat protectant, triple clearcoat polish, tire dressing
& machine mat cleaning. Additional charge for larger vehicles. Over-sized

charge may apply. Not valid with any other offer. Expires 4/24/14.

We ve beex i business 77 fea/ﬁf/

ANY GARMENT
DRY CLEANED
& PRESSED

iuéngg

MEN’S DRESS
SHIRTS
(LAUNDRY)

MQS]QQ i

Prepaid when you present this coupon. Excludes
comforters, draperies & winter coats.
Coupon expires 4/24/14.

Prepaid when you present this coupon.
Coupon expires 4/24/14.

TRY OUR LUNCH AND DINNER SPECIAL

MONDAY: BUY 1 PAD THAI CHICKEN, GET 1 FREE
TUESDAY: BUY 1 ORCHID CHICKEN, GET 1 FREE

*10 OFF .....

Includes a hand wax. Additional Charge for larger vehicles.
Over-sized charge may apply. Not valid with any other offer.
Expires 4/24/14.

DIAMOND 1 PROFESSIONAL DETAIL

1 1

Try our new LUNCH MENU! 1 Any [

1 . 1

Lunch: Mon-Sat 11am-2:30pm I Professional

Dinner: Mon-Thurs 5pm-9pm e Fri & Sat 5pm-10pm 1 Detail I

Closed Sundays 1 1

I Complete interior shampoo, all floor mats, carpeting, upholstered seats, 1

6504 Martway Street, Mission, KS 1 orclean & conditions leather seats. All interior vinyl is cleaned & 1

91 3'38 4'2800 I conditioned. See cashier for more details. Over-sized charge may apply. 1

1 Not valid with any other offers. Exp. 4/24/14. 1

For Dine in Only. Limit one coupon per table. Not good with other offers. Exp. 04/24/14. [ L L L T T |
b o o e o e e e e e - 4
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RUSHTON ELEMENTARY

Celebrating 60 Years in Mission

SCHOOL HAS CREATED HAPPY MEMORIES AND STRONG COMMUNITY BONDS FOR GENERATIONS OF STUDENTS
BY HEATHER SWAN

You might be shocked to read that Rushton Elementary
School is 60 years old. That’s a common reaction, especially when
you consider that Rushton is looking as good as ever physically
while continuing to educate many of Mission’s elementary stu-
dents without missing a beat.

“The old girl doesn’t look her age,” said Pam (Lindquist)
Carter, a former principal at Rushton who also attended kinder-
garten there in the 1950s, when talking about the school.

But Rushton really did open nearly 60 years ago. Construc-
tion on Rushton began in January 1954. The land was donated
by the Rushton family of the George Rushton Baking Company
in Kansas City, Kan., with the original family home located on the
school’s property. The Rushton Elementary in Mission was named
for Richard Rushton, one of George’s sons, and Frank Rushton
Elementary in Kansas City, Kan., was named for his son Frank.
Mission’s Rushton Elementary was built at a cost of $200,000,
which would be $1.7 million in today’s dollars. It was completed
and opened in time for the start of the 1954-1955 school year in
the fall of 1954.

Countless students, teachers, staff and parents have come
through Rushton’s doors over the past 60 years and, if you ask
around, phrases like “big family” and “community oriented” are
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mentioned frequently in association with the school.

“When you say the name ‘Rushton’ people’s faces light up,”
Carter said. “...We used to say Rushton is the best-kept secret in
the district.”

Carter first experienced Rushton as a kindergartner, walking
with her sister Sherryl to school. Carter returned as principal from
2000 to 2012.

“The teachers are extremely dedicated and the parents are very
supportive,” she said.

That dedication and support extend out into the community.

“Many local businesses are part of our PTA through event
sponsorships and memberships,” said Deborah (Bruce) Rushing,
current PTA president. “A lot of former and even future Rushton
parents are actively involved with us through the ‘My Volunteer
Pal’ program, e-mentoring, being library volunteers and a variety
of other ways.

“Our city shows excellent support of our school from the May-
or’s office, to Neighborhood Services, Public Works, the Sustaina-
bility Commission, MCVB, the Tree Board, Parks and Recreation

Above: Rushton Elementary School opened in the fall of 1954. This is a
picture of the kindergartners and first-graders from the school’s first year.



Rushton School began educating elementary students in the 1954-1955 school year.
The first staff is pictured above.

Commission and the Police Department. I can honestly say that I
don’t think you would see the depth and breadth of city involve-
ment with a school by any other city in our district. Rushton in-
spires a lot of passion and allegiance from most anyone who walks
through its doors. There is something special about our school
that is not tangible and is difficult to put into words. You have to
be a part of its history to truly understand it.”

Rushing has two children at Rushton, was a student there her-
self (from 1977 to 1984) and joined the staff this year as a special
education paraprofessional.

Some of Rushing’s memories as a student include Marc
Brown (author /illustrator of the “Arthur” books) coming to visit
in 1981; the annual “Staff vs. Sixth Grade” kickball game; and
burying a time capsule in the courtyard as a sixth-grader for the
school’s 30th anniversary (it was dug up for the 50th anniversary
in 2004).

Jada (Sell) Reed remembers participating in field day and the
talent show — things that still take place today. Reed, a second-
grade teacher at Rushton, went to school there herself from kin-
dergarten through second grade.

“I always share that with the kids on the first day of school and
show them my second-grade picture,” she said.

Now in her seventh year as a teacher at Rushton, Reed cur-
rently works with some staff members who were there when she
was a student in the early 1990s, including custodian Dan Lem-
mon and music teacher Collette Cottrall.

Keith and Jane Yager’s family also has a long history at Rushton.
They moved to their Mission home in the early 1960s because it
was only about “two football fields” away from the school and
the kids had just one street to cross. The three Yager children —
Mike, Ruth and Cindi — went to school there. While Mike was
still attending Rushton, Jane became the school’s secretary and
held that job from 1969 to 1992.

“Mrs. Yager” or “Miss Jane” was known for her smile and
readily available answers when people came into the office.

She was also known for her mouse collection, which started
when a student brought her a pecan mouse with felt ears for Val-
entine’s Day. Students continued to bring Jane Yager mice from
all over the world and the collection grew into the hundreds in
the Rushton office. (The mice are now in the basement of Keith
Yager’s home in Mission.)

A newspaper story about the mice collection said: “The mice
represent the thank yous of hundreds of children helped by Mrs.

-

Classrooms in 2014 look a little different than they did 60 years ago. Pictured here are
Alexis Young, left, and Aliyah Marshall from Patti Ingraham'’s sixth-grade class.
Photo by Ben McCall

Yager over the years.”

Jane’s daughter, Ruth (Yager) Goff, was the art teacher at
Rushton for 10 years and worked with her mom.

“I called her Mrs. Yager and she called me Mrs. Goff,” Ruth
said.

Ruth Goff currently teaches at Hocker Grove Middle School,
but she still keeps in touch with people from her family’s Rushton
days.

“There’s lots of pride up there at that little school,” she said.

Buy tickets now for
Rushton's fundraising auction

Rushton Elementary PTA is hosting its 16th annual si-
lent and live fundraising auction March 1. The auction will
be at the Sylvester Powell, Jr. Community Center, with this
year's theme a '50s Sock Hop in honor of Rushton's 60th

anniversary.

Alumni and former staff are invited to reunite at this
adult-oriented event and enjoy cocktails and dinner with
current Rushton parents and staff. More than 100 items will

be up for bids with proceeds going to Rushton PTA.

Advance tickets may be purchased until Monday, Feb. 24,
for $15 or at the door for $20. The $15 ticket price includes
bidding privileges, dinner and non-alcoholic beverages. VIP
tables are available for $250; these tables seat eight and

include dinner and alcoholic beverages.

Contact Cassandra Alejandre at rushtonauction@live.com
for any ticket sales or donations.
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NOW OPEN & ENROLLING
m Grand Opening!

TorcVOP Youn Sel’\’il\g C]Iildl'ell 6 \‘rﬂ(‘ks to 12 Yﬂa]’s Ol(l

CHILDCARE ‘v * Infant Care: 6 weeks to 24 months
Toddler Care: 2 years to 3 years
Preschool Care: 3 years to 5 years
School Age After School Care: 5 years to 12 years
Offering 24 Hour Care

We structure our curriculum around four key elements of development to ensure the growth
of the whole child: Social, Emotional, Physical and Intellectual. We are committed to bringing the
- highest quality early education and home based environment care to our children and families.
eoe

FREL Reglstrahon
Licensed Care « Experienced Caregivers Meals Included - Home like setting
pl us 1 Fl'ee Week Small Group Size - Educational Toys & Aetivities « Minimal TV Viewing
0 f T(li ti()n' Drop-ins Welcome « Before/After Hours & Weekend Care « 1st, 2nd, 3rd Shifts
: Nights & Weekends « 7 Days a Week « Developmental Skills to Prepare for School

*Free week may only be used on or after the 5th week
of enrollment. Over valid through April 24*,2014.

ceececccceccccece DAYCARE & AFTER SCHOOL CARE

(913) 432-3252 | 5404 W. 58TH TERRACE, MISSION, KS 66205 | WWW.FOREVERYOUNGCC.COM

ek
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Luckip | UCKY BREWGRILLE

The meeting place in Mission!

Restaurant = Bar,*\Patio

e Visit our large shaded patio!

e Join Us For Our New Happy Hour...
Food & Drink Specials!

e Live Jazz Friday Nights 6-2pom with

the Ron Carlson Jazz Trio

COFFEE SHOP Open 7 Days a Week BRUNCH SERVED
Opens at 7am 1Tam to 10pm Saturday 11am to 2pm
Breakfast Sandwiches Now Open 9am on Sundays Sunday 9am to 2pm

CABIN FEVER Maple Whiskey, orange juice, garnished with a slice of bacon

e CUSTOM PAINTING AND
PAINT CLASSES AVAILABLE
e PROUDLY STOCKING
MOTHER EARTH PAINTS

PINNACLE Pumpkin Vodka, orange juice, cranberry juice
PINNACLE Pumpkin Vodka, Chila “Orchata, and a splash of half & half

PINNACLE Mango Vodka, lemonade, orange juice, splash of Sprite

6015 Johnson Drive Mission, Kansas 66202
Hows: Mon-Sat 10am~6fom

PINNACLE Cherry Lemonade Vodka, Sprite and sour

WINTER SPECIALS

STVIO1dS Y1LNIM

PINNACLE Whipped Vodka and orange juice

913-403-8571 * www.luckybrewgrille.com

5401 Johnson Drive ¢ Mission, Kansas 66205
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RSSO,

“pets, Supplies
& Services

Puppies ® Small Animals ¢ Fresh, Marine & Tropical Fish e Birds
Reptiles ¢ All Natural Pet Food e Complete Line of Pet Supplies
Doggy Daycare ¢ Boarding ® Grooming

Wild Bird Seed & Feeders!
6900 Martway Street » Mission, Kansas 66202 « 913-236-PETS

OPEN 7 DAYS A WEEK

OUR NEIGHBORHOOD BAR?Y
Day Drinkers Unite!
=

‘@ (s'li"i;ﬁ"g s, <4

« HEATED Patio with TVs « Party Room Available
* Bloody Mary Bar Sat 11am-5pm
» Happy Hour EVERY DAY 3-6pm
e Mon-Fri 1pm-2am, Sat 11am-2am, Sun 3pm-2am
» Catch all March Madness games here!

~¥ pub

: 5:5"‘.’“ (]
Siliys
« 12 HD Flatscreen TVs « Darts « Shuffleboard & Foosball s s g

“Best New Business of 2012”
—NEJOCO Chamber

5436 Johnson Drive
Mission, KS 66205
(913) 403-97711
www.sullyskc.com
Open EVERYDAY
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improving your health might notbe so tough

Hy-Vee dietitian helps people reach their nutrition goals during American Heart Month (and year-round)

BY HEATHER SWAN e PHOTOS BY BEN MCCALL

It doesn’t have to be difficult to change your nutrition habits
and eat healthier. Louann Dent, RD, LD, the Mission Hy-Vee di-
ctitian, often tells customers that even small changes in what they
eat can yield big dividends when it comes to their health.

So, in honor of American Heart Month in February and Na-
tional Nutrition Month® in March, Dent is sharing a few simple
heart-healthy recipes and some ways that Hy-Vee can help people
in their quest to eat more nutritiously:

Have you ever noticed the hexagon and number logo
that is on almost all the shelf tags at Hy-Vee next to the
price? Hy-Vee has partnered with NuVal LLC to carry the
NuVal® Nutritional Scoring System, which scores food on
a scale of 1 to 100. Under this system, shoppers don’t
have to spend a lot of time inspecting the nutrition labels
because the higher the score, the more nutritious the food.
You might be surprised (or not-so-surprised) to learn that
an orange in the produce aisle has a NuVal® Score of 100
while the fruit chews in the center aisles have a score of 1.
Another example: canned green beans with no salt added
have a NuVal® Score of 100 — the same as fresh green
beans. (Meanwhile, a regular can of green beans carries a
score of 55.)

Like all Hy-Vee dietitians, Dent gives free grocery store
tours designed around people’s health concerns. The
most popular tour is the “healthy lifestyle” tour, which
takes about an hour for individuals or small groups (with
an appointment). Besides teaching them how to shop, the
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tour gives customers a printed map of the Mission store
that they can use on future shopping trips. “People have
a lot of aha moments out in the aisles,” she said, of the
tours.

Dent is able to give biometric screenings at the Mission
Hy-Vee and explain what your numbers mean, all in about
20 minutes. The screening involves getting your height,
weight, BMI, waist circumference, blood pressure, heart
rate and body fat percentage, in addition to pricking some
blood from your finger for a complete lipid panel. Biomet-
ric screenings are often more expensive, take longer and
don’t result in an explanation at a doctor’s office. The nor-
mal cost for the complete screening at Hy-Vee is $45. But
during American Heart Month in February and National
Cholesterol Education Month in September the cost is
$25. People must fast for 10 to 12 hours before the blood
test and make an appointment in advance.

Dent is available to visit Mission area businesses, schools,
organizations and churches to present information or at-
tend events like luncheons and health fairs to help educate
people.

For more information about the services Dent provides and
to schedule an appointment, email Ident@Hy-Vee.com or call the
store at 913-831-4447.

Above: Louann Dent, RD, LD, the Mission Hy-Vee dietitian, teaches shoppers
about the NuVal® Nutritional Scoring System and shows them how to compare
products, such fruit chews (NuVal® Score of 1) and an orange (score of 100).
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Heart-Healthy Recipes

RASPBERRY- SMART CHICKEN MEATBALLS

DARK CHOCOLATE DELIGHTS WITH PREGO HEART SMART SAUCE

2 slices Italian bread
1/2 cup skim milk
1 omega-rich egg
1 pound 93/7 ground Smart Chicken
6 cloves garlic
2 tablespoons dried parsley
1/4 cup grated Parmesan cheese
Pinch of ground black pepper
4 ounces mozzarella pearls (small pieces of fresh mozzarella)
1 cup unseasoned whole wheat bread crumbs
1 jar (26 ounces) Heart Smart
Prego spaghetti sauce (warm in saucepan)

1/3 cup Hershey's™ Special Dark™ chocolate chips
1 (1.9 ounces) package Athens™ pre-baked mini fillo shells
1 carton Chobani™ non-fat raspberry Greek yogurt

15 fresh raspberries

Melt chocolate chips on high in microwave, stirring every 20 seconds until
melted. Spoon approximately 2 teaspoon chocolate in bottom of each fillo
shell, spreading up onto sides of shell. Chill in freezer for 5 to 10 minutes.

Dice two slices of Italian bread. Put bread in bowl and cover with milk; let
soak. Combine egg with ground Smart Chicken. Finely chop the garlic cloves.
Add garlic and parsley to chicken mixture. Squeeze excess milk from bread
and combine with chicken mixture. Add Parmesan cheese and a pinch of
ground black pepper. Use hands to knead and mix ingredients.

Spray a melon baller with no-stick cooking spray. Using the melon baller,
scoop up chicken mixture. Insert mozzarella pearl into center of each meatball
and continue to form into shape with hands. Roll meatballs in whole wheat
bread crumbs and place on parchment-lined 12-by-17 baking sheet. Place
baking sheet into oven at 350 F for 30 minutes. Bake meatballs until lightly
browned. Add a few tablespoons of pasta sauce to the meatball and serve. For
a lower sodium option, substitute sauce with no-salt-added crushed tomatoes.

AU INOATMEAL

Note: Here is an easy way to serve a crowd a hearty breakfast before facing the ele-
ments for a day of winter sports. You can assemble it in the slow cooker in the evening
and wake up to a bow! of hot, nourishing oatmeal. The slow cooker eliminates the need
for constant stirring and ensures an exceptionally creamy consistency. It is important to

use steel-cut oats; old-fashioned oats become too soft during slow-cooking.

CITRUS SALAD

4 cups organic fresh spinach i
(or any of your favorite salad gre
1/4 cup sliced almonds
4 Clementine oranges, peeled and divided into slices
(navel oranges, mandarin oranges or canned
mandarin oranges will also work)

4 tablespoons Hy-Vee HealthMarket™ organic sesame-
ginger dressing or Kraft Light Asian Dressing
Optional toppings: Chicken, grilled shrimp, mango-ginger
Stilton cheese, Asian noodles, water chestnuts, mushrooms

1 8 cups water ]
| 2 cups steel-cut oats (sometimes labeled “Irish oatmeal”;
i do NOT substitute regular rolled oats) i
] 1/3 cup dried cranberries ]
1 1/3 cup dried apricots, chopped !
1 1/4 teaspoon salt (or to taste) ]
1 Optional: You can add a diced apple, chopped walnuts, :
E 1 scoop whey protein and/or chia seeds E

Combine water, oats, dried cranberries, dried apricots and salt in a 5- or 6-quart
slow cooker. Turn heat to low. Put the lid on and cook until the oats are tender
and the porridge is creamy, 7 to 8 hours.

Stovetop variation: Halve the above recipe to accommodate the size of most
double boilers. Combine 4 cups water, 1 cup steel-cut oats, 3 tablespoons dried
cranberries, 3 tablespoons dried apricots and 1/8 teaspoon salt in the top of a
double boiler. Cover and cook over boiling water for about 1 %2 hours, checking
the water level in the bottom of the double boiler from time to time.

Divide spinach or salad greens among four dinner plates. Top each with
almonds, Clementine slices and other toppings (if desired). Add 1 tablespoon
sesame-ginger dressing to each individual salad and serve.
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Sister-owned resale shop sells designer
goods at penny-pinching prices

If you want to find Lulu’s Boutique, just look for the hot-pink
awnings on Johnson Drive.

While passers-by know Lulu’s for its signature awnings, bargain
shoppers know the boutique for what’s inside ... high-quality de-
signer brands and the latest styles at budget-friendly prices.

Sisters Shandi Norsworthy and Astoria Camille opened Lulu’s at
6017 Johnson Drive about seven years ago. As its name indicates,
Lulu’s is a boutique in every sense of the word. It’s small in size,
stylish and cutely decorated. (Yes, there’s pink inside, too.) But it’s
also a resale shop where people can buy, sell and trade women’s
fashions from designers like Coach, Dolce & Gabbana, and Marc
Jacobs.

“We have changed so many people’s opinion of resale,” Shandi
said. “...The biggest compliment people can give us is to be in here

4

4

-

for 10 minutes and say, ‘Wait a minute. This is resale?’”

Lulu’s carries everything you would find in a fashionista’s closet:
shoes, handbags, clothing, accessories, belts, scarves and more. In
addition, you can purchase new gift lines and consignment jewelry
by local artists.

What makes Lulu’s fun is that the sisters have taken care of
hunting down the on-trend fashions and checking them for flaws.
(Lulu’s only accepts things that are in perfect condition and smoke-
free.) And everything is organized by size and color, so the shop-
ping experience isn’t daunting.

“You don’t have to look through racks and racks of generic T-
shirts to find a gem,” Shandi said. “Every item is a gem. We are very
picky about what we take.”

Women who are looking to say good-bye to some of their de-
signer clothing and accessories are invited to take their things to
Lulu’s. (All clothing must be from the current season, stain-free and
in fashion. No appointments are necessary.) Lulu’s will go through
the items and pay cash for what it wants on the spot. If sellers want
store credit instead of cash, they receive 50 percent more in value.
Store credit can be used on both new and resale merchandise.

The sisters opened their first store in downtown Parkville, Mo.,
in 2001. Earlier that year, Astoria was living in Hawaii and came
back as a surprise for Shandi’s 30th birthday. The sisters bonded
during that visit and Astoria later told Shandi she would move back
to the area but they had to open a store together.

From the time of the idea, it only took the sisters four months
to open Lulu’s.

“That’s the charm of it,” Shandi said. “We didn’t over-think it.
We just did it.”

“We had no formal business plan,” Astoria added. “We flew by
the seat of our pants.”

The sisters later added the store in Mission. They liked the
quaint feeling of Mission, which was similar to Parkville.

“It’s a great little location,” Shandi said. “...One of us is always
here. We love it because we get to know our customers.”

For more information, visit luvlulus.com or call the Mission
store at 913-362-CHIC (2442).

ABOVE: SISTERS ASTORIA CAMILLE, LEFT, AND SHANDI NORSWORTHY OPENED Lutu’s BouTiQUE IN Mission
ABOUT SEVEN YEARS AGO.
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Schlotzsky’s sandwich! e 4 \I‘\ntqge‘.o' N\'\SS\On

6350 Johnson Dr. ® Mission = 9 - y T ustic Outdoorslt:An;:e!
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6009 Johnson Drive, Mission, KS
Two blocks east of Lamar
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| Chips & 200z Drink with any

I sandwich, pizza or salad purchase
1

Offer expires 04/24/2014

Benefits of riding The JO:
Less wear & tear on
personal vehicle
Less fuel consumption/cost
Less congestion on roadway
Better air quality
Turning wasted driving time
into productive time
Free Wi-Fi on all JO buses

Getting you there
is our BUSiness!
www.thejo.com

Routes serving NE Johnson County

and traveling throughout the metro
area:
546, Connex 556/856, 575/875,
660, 664, 667 & 672
JO Fare - $2.25
JO bus passes make unique gifts for
The JO rider in your life!

Call or e-mail and mention
“Mission Magazine Ad ” for

your free JO bus pass!
913-715-8366
cris.lowe@jocogov.org

10-ride and monthly passes
for sale at
www.thejo.com
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Mission Business

Teaches Kids a Lifetime of Healthy Habits

LEARNING2FLY OFFERS WEEKLY YOUTH CAMPS DURING SCHOOL BREAKS
BY HEATHER SWAN

As a personal trainer, Sumya Anani has seen how hard it is for
adults to change their habits. That’s why Anani, owner of Learn-
ing2Fly in Mission, has created youth camps that focus on seven
habits of health for mind, body and spirit.

Anani uses the resources around her to make the day camps
fun (and educational) for kids from ages 6 to 14. The camp ses-
sions are held when the Shawnee Mission School District is on
break, with the next one scheduled during spring break from
March 17 to 20.

Learning2Fly is an aerial fitness training, circus arts and yoga
center located at 4711 Lamar (inside the geodesic dome at I-35
and Lamar). Kids start each camp day on the aerial equipment. Af-
ter that, they learn about the seven habits of health and do things
like yoga and meditation, art activities, hula hooping, creative
movement, nature hikes in the woods behind the dome and more.

In the summertime, the campers are able to plant seeds, weed,
and harvest fruits and vegetables in Learning2Fly’s plot in Mis-
sion’s Community Garden, which is located right outside Learn-
ing2Fly. The first of the seven healthy habits is nutrition, so work-
ing in the community garden is a perfect way for the campers to
learn and then enjoy the fruits (and vegetables) of their labor. Last
summer, the kids planted zucchini, tomatoes, cucumbers, sweet

peppers and basil and were able to take produce home with them.

“We are so blessed to have this (the garden) right out there,”
she said. “Mission has been so supportive.”

Because there are no other camps like this in the area, Learn-
ing2Fly’s youth camps attract kids from all around the Kansas City
metropolitan area. And each camp is unique (with different in-
structors), so kids often return multiple times.

“It’s hard for people to change their habits,” she said. “If you
can get them while they are young, they will have good habits as
adults.”

Besides nutrition, the other six levels in Anani’s “A Chakra
Circus of Health” curriculum are exercise; learning, growth and
confidence; environment; family and community; global diversity
and appreciation; and spirituality. The habits are taught individu-
ally, but the children learn that all levels are connected. For exam-
ple, lessons learned in Mission’s Community Garden can apply to
all seven habits.

When the camps are in session, they are offered from 8:30
a.m. to 3:30 p.m. Mondays through Thursdays. There are still
spots available in the spring break camp. For more information
and to register, visit lamlearning2fly.com. Each camp is limited
to 12 kids.

Above: During Learning2Fly's youth camps last summer, kids worked in Mission's
Community Garden every day growing fruits and vegetables while learning about
nutrition and other healthy habits.
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Ages 5 -12
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BUNNY
FGGstravaganza!

Bring your family, camera & basket to this
FREE Family event!

SAturDAY, APriL 19, 2014

Syivester Powelt JR. Community CENTER
6200 Martway, Mission, KS 66202
10:00am-12:00pm

Activities Include:

$119
. Members & Mission Residents 599 Hun-]»- ﬂms:

$129 10:15am
Non-Members/NonResidents 10yrs & Older

Nature Scavenger Hunt

Mission Police Department
JoCo FD#2 Fire Engine
Up. Up & Away Badlloons
Abdallah Clowns
Face Painting

Enjoy a week with all your favorite athletics! Egg Roces

You will get a chance to play some less known but 10:30am 10:50am Kid's Inflatables

equally fun international games like gaga balll 8mths -1.5yrs 1.5 - 3yrs
Get on the ball and come play during our fun-filled (with parent) (2 hunts for this age: R ﬁ

3 one w/parent,
week of great games & non-stop action!
one w/o parent)
Field frip: Tuesday 3/18 to Mission Bowl 11:10am 11:30am
Pool Days: 3/17, 3/19, 3/20, 3/21 4- 6byrs 7 - 9yrs

Have a HOPPY Eo;ﬂrl

Mission Summer Camp MISSION SUMMER CAMP Ages 5-10

June 2 - August 1,2014
(9 - 1 week sessions)
Monday - Friday: 7:30am-5:30pm
Weekly Rates:
$119=Residents, Mission Business &

Member Discount Rate Ny
$129 = Non-residents ~ ey

TWEEN 'N TEEN CAMP Ages 10-15
June 2 - August 1,2014 (9 - 1 week sessions)
Monday - Friday: 7:30am-5:30pm

Weekly Rates:
$129 = Resident, Mission Business &
Member Discount Rate
$139 = Non-residents
*Additional $25 fee/week

- for premium field trip (weeks 2,4,6,8).
Splash, Run & Experience fun adventures with Mission Parks & Recreation Summer Camps!

Each camp has different weekly themes that include 3 pool trips/week, sports, the arts,
science & nature activities, field trips & much more!

Both camps are a perfect choice for your camper to be active & engaged, while providing '
a fun, supervised alternative to hanging out with friends during the day!

Registration is OPEN!

Open House — May 27 or May 28 5:00-7:00pm,
Sylvester Powell Jr. Community Center

Visit the youth section at www.sylvesterpowell.com
to print all parent information & forms necessary for camp registration!

CITY OF MISSION

PARKS & RECREATION




5917 Beverly, Mission, KS
(1 Block North of Community Center)

403-9500 ¢ 403-9502 (fax)

www.caseysautorepair.com

Hours: Mon. - Fri. 7am - 6pm
Sat. by appointment

DID YOU KNOW?

Install Manufacturer written updates to your car’s computer
Reprogram ignition keys & remote fobs

Perform Idle Relearn Procedures

Unlock your car’s radio

Hub Match Brake Rotors (eliminating brake pulsation)
Repair or replace windshields

Repair or replace engines, transmissions & differentials
Perform all factory maintenance

Work with all extended warranty companies

Sell and install all major tire brands

Tires Comfortable Waiting Room
Brakes Wireless Internet

Computer Diagnostics Big Screen Satellite TV
Electrical Walking distance to Mission
A/C Service shops & restaurants

Oil Change (Free Lubes) Close access to Community
Tune-ups Center

ASE Certified * NAPA Car Care Center




